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JKumomupcokuil 0epicasHull MexHOI0IYHUL YHIeepCUmem

IMosiceMaHTHYHUH XapaKTep MOHATTSA KJIIEHTCHKOI0 KamiTajay mianpueMcTBa
(Ilpeocmasneno: o.e.n., npog. Tapaciox I'M.)

Ilposedeno ananiz anenomosHux 8apianmie Ha36 KAnimary, Wo CMEOPIOEMbCA 3A80AKU BIOHOCUHAM
i 36 ’s13KAM niONpueMcmea 3 1020 kiienmamu. Buoxkpemneno mpu ocnosni mepminu («relational capitaly,
«customer capitaly, «customer equityy), sxi cmanu 06’ckmom Oocnioxcenns. Bcmanosneno, wjo
PeSYIUHULL Kaniman 5K CK1a008d IHMENeKMYaiIbHO20 KAnimaniy MAe€ Hegiouymuy npupooy ma
CMBOPIOEMbCS 3ABOSIKU BIOHOCUHAM NIONPUEMCMEA 3 Ycima ceoimu cmetikxondepamu. Knienmcorui
Kkaniman (customer capital) sk cK1a008a penAYiHO20 KARIMALy NIONPUEMCIMEA MAKONC MAE
HegiOuymHy npupooy ma 3a6084ye GiOHOCUHAM I 36 ’s13Kkam 3 Kiienmamu. Hamomicmoe, nio mepminom
«customer equityy, wo ananoeiuno nepexnadacmovcs YKpaiHCbKoo AK KIIEHMCOKUL Kanimarn, po3ymiemo
11020 pPO3PAXYHKOBY MOOeib, W0 0A3YEMbCA HA NOKA3HUKY 8APMOCMI HCUMMEBO20 YUKILY KIIEHMA
(customer lifetime value). Buseneno, wo 6 x00i c8020 po36UmMKY KIIEHMCLKULL KANIMan 6i0 opieHmayii
Ha GIOHOCUHU 3 KIIEHMAMU PO3UWUPUS CBOI0 Y8A2Y HA BCIX CMEUKX010epi8 NIONPUEMCMEA, MUM CAMUM
3YMOBUB NOABY KIIEHMCLKO2O0 KANIMALY 6 WUPOKOMY PO3YMIHHI, WO MAKON’C HA3UBAIOMb PeNAYIHUM
abo cmeuKxon0epCbKUM.

Kniouosi cnosa: penayitinuil kaniman, Kii€HMCbKUL KANIMA; KIIEHMCbKUL KAniman 6 wupoKomy
PO3YMIHHI;, 6aPMICMb HCUMMEGO20 YUKAY KNIEHMA.

AKTyaJIbHiCTh TeMH. BayXIMBICTh 1HTENEKTYAIILHOTO KalliTally B JIOCHI/PKEHHSAX MPUCBSUYCHUX MUTAHHIM
OLIIHKM PHHKOBOI BapTOCTi MiANPUEMCTBA CHPUYMHMIIA yBary JI0 HOrO CKJIQJOBHX, a caMe A0 KIIIEHTCHKOTO
Kamitany mianpueMcTBa. B ymMoBax moctynHuX iHOpMAIiHHIX TEXHOJIOTIH, MIBUAKUX KOMYHIKALIHUX 3B’ SI3KiB
1 MOXIIMBOCTEH THYYKOTO YHIpAaBIiHHA caMme IeH KamiTaj, IO YOCOONIOEThCS B CHUCTEMi BITHOCHH MiX
MiANPUEMCTBOM Ta HWOTO KIIEHTAMH, Ta PO3MJIAAAE KIIEHTIB SK IOBHOLIHHWH aKTHB IIJNPHEMCTBA, CTa€
3aMOpyKOI0 OTPUMAaHHS T'POIIOBUX IOTOKIB, AKi 1 BUCTYIAIOTh 0a3010 MUl pO3paxyHKy MPOTHO3HOTO 3HAYCHHS
PUHKOBOI BapTOCTI MiJUPUEMCTBA. YTPABIIHHA KIIE€HTCBKAM  KaIliTaJIOM JONOMOXE BIiTYH3HSIHUM
MiAMPUEMCTBAM ONTHUMI3yBaTH BUTPATH HA YTPUMAaHHS 1 3aJIydCHHS KIII€HTIB Ta BIJINBATH Ha BIACHY BapTICTh 32
JIOTIOMOT010 TOTPUMAaHHSI KJIIEHTOOPi€HTOBAHOI CTpATeTii.

AmHauni3 ocranHHix gociikeHb i myOsikaniii. Po3BUTOK Teopii KII€HTCHKOrO KaliTally 3aBJs4Yy€ TaKUM
nociigaukam sk Y. Apmcrponr, P.C. baer6epr, H.bouTic, XK. Jaddi, Tx.E. detiton, JI.LEasincon, B.A. 3aitram,
K.H. Jlemon, M.C. MenoyH, P.T. Pacr, N.Pooc, I1.X. Canigan, 10.Cent-Onx, T.A. Crroapt Ta inmi. [Tutanss
0COOJIMBOCTEH KIIEHTCHKOTO KamliTaly Ha BITYM3HSHHMX mianpueMmctBax migHiManu €.0. Tomnumiesa,
I.B. XKXypasnsoBa, .M. 3enicko, C.M. Lumsmenko, O.B. Kenmtoxos, M.B. Kopsria, T.M. JIurBuHEHKO,
I".J. Octposebka, I'.1O. TTonomapenko, O.M. Co6ko, I'.5. Crysischka Ta iHi.

MeTo10 CTATTi € BCTAHOBJICHHS IiIIOPSIIKOBAHOCTI Pi3HUX BapiaHTIB TPaKTyBaHHS MOHSATTA KaIliTaiy, IO
(hopMyeThCs 3aBISKH BiITHOCHHAM 1 3B’sI3KaM IiANPUEMCTBA 3 HOTO KITIEHTAMH.

BukiaageHHsi 0CHOBHOro martepiaiy. 3apyOiKHE MMOXOIDKCHHS TeOpii KIIEHTCHKOTO KaIliTally 3YMOBIIOE
HEOOXIHICTh aHalli3y AaHTJIOMOBHUX JIOCHIDKEHB, SKi AN TIO3HAYCHHS KaIiTally, IO YTBOPIOETHCS MIiXK
MINPUEMCTBOM 1 HOTO KIIiEHTaMH, BUKOPUCTOBYIOTh Taki TEPMIiHH K «customer capital», «customer equity»,
«external capitaly, «external structurey, «relational capital», «market assets», «market capital» tomo. Bapiantu
nepeKany yKpaiHChKOK TaKOXK BapilOlOTh — KIIEHTCHKUHA KalliTal, CIIOKHBYHI KariTal, CII0KHUBaIlbKUN
KaItiTaj, pUHKOBUH KariTaj, 30BHIMIHIN KamiTal, peisuiiHui Kamitai, iHTeppeicHuil Kamital Too.

Ha cporoaHi cepell BYCHHX ICHYIOTH Di3HI JYMKH IIOJI0O BUKOPHCTAaHHS PI3HUX BapiaHTIB Ha3B YaCTUHU
IHTEJIEKTYalIbHOTO KalliTally, II0 MICTHTh HEBIJUYTHI aKTHBH, O€3IOCEepeIHbO IOB’s3aHi 3 BIJIHOCHHAMHU
MiAIPUEMCTBA 3 KITIEHTaMHU.

Peasiniiinmii kamiran (anrn. relational capital). Ha nymxy H.Bonrica [9, c. 448], pensuiiinuii kamitan €
MOTEHIIaJIOM, SIKUM BOJIOZi€ KOMIIaHisl 3aBJSIKM HEBIIUYTHUM aKTUBaM B MuUHYyJIoMy. Lli akTWBM BKIIIOYaroTh
3HaHHS TPO KJII€HTIB, MOCTAYaIbHUKIB, ypsa abo cropigHeHi ramysesi acomianii. J{.Bogak [33, c. 109] nonae,
IO TEpMiH «pENALIHHUKA KamiTan» O3Hayae BHYTPIIIHI Ta 30BHIIIHI 3B’SI3KH, SIKi MOIIMPIOIOTH HaMIipH,
3MIIHIOIOTh BHYTPIIIHI 3B’S3KH Ta IIyKAalOTh MOXKIMBOCTI ISl TiJBUIIEHHS €(PEeKTUBHOCTI (DYyHKIIOHYBaHHS
KOMITaHii B HAaBKOJHMIIHBOMY cepenoBuili. Lle BiJHOCHHM 3 KIIi€HTaMH, IOCTadyaJIbHUKaMH 4M TIapTHEpaMu y
cmiBmpari Ta po3BUTKy. lle wacTmHa KamiTany, TMOB’s3aHa i3 CTeWkXxojmepamMu KomrmaHii. HaTomicTs,
I1.0. Tabnoc [24, c. 256] 3a3Ha4ae, 10 peNsALIHUIA KariTaja OLIHIOE BAPTICTh MiJIPHEMCTBA, 1[0 BHHUKAE 3
BiTHOCHH (ipMH Ta 3B’S3KIB 3 IHIIUMH COLIAJTHHUMH areHTaMH, TOJIOBHHUM YHMHOM KJIIEHTAMH, a TaKOX
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HassBHUMHM Ta MOTCHLIHHUMH MOCTaYaJIbHUKAMHM, aKIiOHEpaMH, IHIIUMH areHTaMH Ta CyCIUILCTBOM B LILJIOMY.
ABTOp BHOKPEMIIIOE JIeB’ATh KaTeropiil peisiliiHoOro KamiTanxy: npoginbs Kii€HTa, nopTdelb KIi€HTa, SKICTh
noptdens KIIEHTIB, CYyCHUIBHHH IMIJDK, CTEWKXOJIAEPH, PIBEHb IHTerpamii 3 IoCTadaJbHUKAMH, Mepexa,
IHTCHCUBHICTb, CIIBIPAIls Ta OB’ SI3aHICTh, PE3yIbTATH.

IcHyBaHHS BEpTHUKAJIBHUX I TOPU3OHTAIBHUX BIJHOCHH € HEOJIMIHHOIO CKJIaJOBOIO PEJIALIHHOrO KariTamty,
SIKY MO’KHA TIOJIITHTH Ha HacTymHi Bumu [12, ¢. 298-299]:
—  BepTUKaJbHI BiTHOCHHH (3 KIIIEHTAMH Ta MTOCTadaIbHAKAMH);
—  TOPH3OHTAJbHI BITHOCHHH (3 TAPTHEPAMHU Ta KOHKYPEHTAMH);
—  BITHOCHHH 3 iHITUMH CTEHKXOIAEPAMH.

Ha pucynky 1 mpencraBieHO Micue pensmiifHOTO KaIliTaly IiIIpHEMCTBA B CTPYKTYpi iHTEIEKTYalIbHOTO
KaIriTany.
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Puc. 1. Micye pensyitinozo kanimaiuy é cmpykmypi inmenekmyanoho2o kanimaiy nionpuemcmsa [15, c. 4]

Ha nymky A.I'palikoBCcbKOI came CyKyITHICTh KIJIIEHTCHKOTO 1 APTHEPCHKOTO KaIliTay, M0 B3a€MOAIIOTH B
BIJITIOBITHUX PHHKOBUX YMOBAaX, CTBOPIOIOTH PEIIIIAHWIA KamiTaa IiJIpPHEMCTBA, SKAH BHCTYIIAE OJHIEIO 3
TPHOX CKJIaJJOBUX IHTEJICKTYAJIILHOTO KaIiTay.

OTxe, peNsAIifHUN KamiTand yoCOONIOEThCS B CYKYITHOCTI BIJHOCHH Ta 3B’SI3KIiB IIAIIPHEMCTBA 3 yciMa
cTelikxonaepamu (B T.4. i 3 KJII€EHTAMH) 3 BpPaXyBaHHAM YMHHHUKIB PUHKOBOTO CEPEIOBHUINA.

Knienrcpkuii kanitan (aunri. customer capital, CC). 3acuoBHuKOM Teopii «customer capitaly BBakaeTbcs
FO.Cenr-Onk, sikuii TOBIB, 1110 (hipMa CTBOPIOE KarliTajl HABKOJIO CBOIX KIIIEHTIB, IKUH, B3AEMOIIOYH 3 JIFOJACHKUM 1
CTPYKTYpPHHM KalliTalaMH, BUCTyIae 0a3010 JJisi CTBOPEHHS! NPHOYTKY B JOBrOCTPOKOBIH mepcnexTusi. Ha aymky
10.Cent-Onxa i Y.Apmcrponra, kiientcbkuid Kamitan (CC): cyma BCiX BIIHOCHH 3 KIIIEHTaMH, sika BU3HAYAETHCS
Ak riMOMHA (TIPOHUKHEHHST a00 4YacTKa KOINMKa), MHpoTa (OXOIUIeHHS ab0 4YacTKa pPHHKY), CTiHKICTh
(1OBroBivHICTH) Ta MPUOYTKOBICTH BiJJHOCHH IANPHEMCTBA 3 yciMa iioro kmieHtamu [26, c. 37]. I1.X. CaniBan
po3ymie min kmientcbkuMm Kamitasiom (CC) icropuuHy, aemorpadidny Ta ncuxorpadiuny iHdopmalito, o
CTOCYETBCSI MUHYJIHX, TOTOYHUX Ta MOTEHIIIHHUX KIi€HTIB (hipMu. KpiMm Toro, BiH OXOIUTIOE BiTHOCHHH, AKi (pipma
Mae 31 CBOIMHU BHYTPIIIHIMH Ta 30BHINTHIMH KJIieHTaMu. Takxi MOHATTA SIK BapTicTh OpeHITy, IMiJDK Ta BUIUMICTD B
rpoMaii TakoX BKJIIOYAIOTHCS 10 KiieHTcbkoro Kamitany (CC) [32, c. 68].

Oco6uiBoi yBaru kiieHtcbkuiil kamitan (CC) HaOyB 3aBASKH HACTYNHHM TeHAeHUisM [17, ¢. 16-17]:

—  iH(opManiitHO-OpiEHTOBAaHMH LUILOBUH MapKETHHI cTa€ OUTbII €(EKTUBHUM 1 PEe3yJIbTATUBHHUM, HiX
MacoBHI MapKeTHHT 0e3 Opi€HTallii, 3aBISKH TaKUM (akTopaM SIK AOCTYIHI iHpopMamiitHi TeXHOIOTI],
CKJIaHE CTATHCTHYHE MOJICITIOBAHHS, HEJJOPOT1 KOMYHIKaIlii Ta THyYKe BUKOHAHHS,;

—  TmiAnpHeMCTBa OiNbIlle HE 3aJeKaTh BHKJIIOYHO BiJl CHCTEM BEPTHKAJIBHUX KaHANIB JJIS KOHTPONIIO 32
MTOBETIHKOIO MTOKYTIITiB;
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—  TIJNPHEMCTBA, SIKI BUKOPHCTOBYIOTh BCl JaHI NPO MOKYIKY KIJIIEHTa, HE TUIBKU 3alydaloTb HOBHX
KJII€HTIB, 30€piraroTb HasBHUX Ta 3AIHCHIOIOTH NEPEXpPECHi MpOoJaxi, aje TakoX OuIbIl eheKTHBHO
MPUB’SI3YFOTH 11l IaH1 3 BIAMOBIIHUME JAHUMU PO COOIBAPTICTH;

— KIJII€EHTM MaloTh JOCTYN JIO KOMIUIEKCHHUX MOPIBHJIBHUX JaHUX IPO KOHKYPYIOYi MPOIYKTH, IO
MPU3BOJUTH JI0 PI3KOTO 3MEHILIEHHS MEPEIKO JUIs IIEpeXoay Ha albTepHATUBHI BapiaHTH;

—  3yCWUIA KOHKYPEHTIB HiJBOBOTO 3aJydCHHS MIOAO BiAPUBY OifbIIl IMPUBAOIMBHX KII€HTIB IIiIpHBaE
MacoBi MapKETHHI'OBI CTpATErii MiIpHUEMCTB, BHACIIIOK YOTO OLIBII IPUOYTKOBI KIII€EHTH CyOCHIYIOTH
MEHII TPUOYTKOBUX ISl TOCSITHEHHS IIUTEOBOTO TIPHOYTKY.

Krienrcpkuit kamitan (CC) cTocyeThes TaKUX MUTAHD K JIOSUTBHICTD KIIIE€HTIB, iX MPUXIIBHICTD 1 OBipa 10
Openny, hopMyBaHHS IPUOYTKOBOTO KITI€EHTCHKOTO TOPT(]EITI0, BiICTIIKOBYBaHHS TCHICHIIN Ha KaHajIax 30yTy,
pealizaliero mporpam o0 3aTy4eHHs HOBUX Ta YTPUMAaHHS CTapuX KIi€HTIB TOmo. OCHOBHUMH ITOKa3HUKaAMH,
IO XapaKTepH3YIOTh Leil KamiTaj, BHCTYNAlOTh pPIBEHb 3a/JI0BOJICHOCTI KIIEHTIB, iX I[IHOBa YyTJIHBICTb,
MOBTOPIOBAHICTh YTOJl, IPUOYTKOBICTh KIII€HTIB, KIJIbKICTh BTPAYEHUX 1 KIJIBKICTh HOBHX KIIIEHTIB TOIIIO.

Omxe, knieHTebkuit karitan (CC) yocoOmroeTbesl B CyKYIHOCTI BITHOCHH Ta 3B’s3KiB MIANPUEMCTBA 3 yciMa
Horo KIlieHTaMu.

Knienrcpkuii kamitan (anrn. customer equity, CE). B 6iibiuocTi diTepaTypHHX DKepen [ TepMiHOM
«customer equity» po3ymirOTh MOJENb PO3PAXyHKY KIIEHTCHKOrO KAIiTaldy MiANPHEMCTBA MULIXOM MiACyMKY
MIOKAa3HHUKA JUCKOHTOBAHOI BAPTOCTI JKUTTEBOTO IMKITY 32 yCiMa KIi€HTaMH. BiIOBITHO pO3Pi3HIIOTH 2 IiAXO0IU
TaKOTO PO3PAXYHKY: CTATUYHHH, 10 BPaXOBYE HAasBHUX KIIEHTIB MiANPUEMCTBA, Ta JUHAMIYHHH, IO BPAaXOBYE
SK HasBHHX, TaK 1 MaOyTHIX KIi€HTIB. ABTOpaMH TepMiHy «Customer equity» BBaxkarotecst P.C. Bretbepr i
Jbx.E. [leiiToH, sKi 3alpONOHYBajll BHKOPHCTOBYBATH [aHWH ITOKa3HHMK JISI ONTHMIi3amii MapKEeTHHTOBOTO
Or0/DKETY BUTPAT HA 3ay4eHHS KIIEHTIB 1 BUTpAT Ha 1x yrpumans [8, c. 137-138]. Knientchkuit kamitan (CE)
SIK CYKYITHICTh BaPTOCTEH )KUTTEBUX HUKIIB KiIieHTiB (anria. customer lifetime value, life-time value, CLV), mo
€ MPOTHO30M MPHOYTKY BiJ MaiOyTHIX BIJHOCHH 3 KJIIEHTOM, Ma€ BHKOPHUCTOBYBATHCS IJIsI ONTHMi3allii
OamaHCy I1HBECTHINM mom0 3anyudeHHS Ta yrpumanss kiientiB. K.H. Jlemon, P.T. Pact, B.A. 3aiitamn
BUOKPEMIIIOIOTh TpH JpaiiBepu kinieHTcbkoro kamitany (CE) — xamitan OpeHny, KamiTaia BapTOCTi Ta KamiTal
BIJTHOCHH (BiIOMHIA TakoX K Kamitan yrpuManss) [19, c. 21]. Mozaens kiientcbkoro kamitany (CE) no3sosse
MapKeToJioTaM BHM3Ha4yaTH SKHH 3 TPbOX NpailBepiB — KamiTajd BapTOCTi, KamiTajd OpeHAy YW KaliTail
yTpUMaHHS — HaHOUTBII BHUpIMIATbHWIA B YHOPaBIiHHI IUM KamiTaJoM B NEBHIH ramy3i abo ¢ipwmi.
BuxopucToByroun e miaxiX, MapKeTOJOTH MOXYTh BHpaxyBaTH (DIHAHCOBY BUTOLY BiA BJOCKOHAJICHHS
oxHOro abo Oinbiie apaiiBepis [7, c. 434].

OcHoBOIO I OLiHKK KiieHTchkoro kamitany (CE) € mokasHMK BapTOCTI JKHUTTEBOTO LUKIY KIIEHTA,
OCHOBHA MOJIE/ b PO3PAXYHKY SKOI'O BUIJISIIA€ HaCTyl‘IHI/IM yuHoM [28, ¢. 18-19]:

CLV = Z —Ge
a + d)-05
Je t —nepioa pyxy IpoIIOBHX MOTOKIB BiJi KITI€HTA;
T — 3aranbHa KUIBKICTh IEPIOIB NPOTHO30BAHOTO OKUTTS» KIIIEHTA;
Rt — moxiz Bix KiieHTa 32 niepion t;
Ct — 3aranpHa BapTicTh TeHepoBaHOTO Rt3a mepion t;
d — TMCKOHTHA CTaBKa.

BapTicTb )XKHTTEBOTO NUKITY KIII€EHTA IMTOKA3y€e PiBEHb MPUOYTKOBOCTI KIII€HTa B 33JaHOMY IIepiofi Yacy, TOMy
nesiki pocniaauku (KILH. A6ens [2, c. 2], I'. Bepmexo, K.P. Monpoii [6, c. 143]) TepMiHK KITi€EHTCHKHUI KammiTan
(CE), Bapricts >xutteBoro nmmkiry kimieata (CLV), mnpuOyTkoBicTh kimieHTa (customer profitability)
BUKOPHUCTOBYIOTh SIK CHHOHIMH.

Omxe, xmientcrkuii Kamitan (CE) — 1e Momens po3paxyHKy KIEHTCHKOTO KAIliTaly MiAMPHEMCTBA SIK CYMHU
JIICKOHTOBAaHHUX BapPTOCTEH KUTTEBUX LIUKIIIB YCIX KIIIE€HTIB.

AmHani3 niTepaTypHUX JUKEpes I03BOJHMB BUSBHTH B OCHOBHI TeHIeHLIi: 1) OTOTOXXHEHHS pesiiHOrOo
kamitany 3 kmiearchkuM KamitaioMm (CC); 2) OroroxkHenHs KiieHtchkoro kamitany (CC) 3 aHamoriguo
NepeKIacHuM YKPaiHChKOI0 MOBOIO MOHSATTSAM KirieHTchkoTo KamiTtany (CE).

Pensmifinmit kamitan VS Kimienrcbknii kamitan (CC). Ili oOuaBa TepMiHHM BHOKPEMIIOIOTHCS
JOCITITHUKAMH SIK OJHA 3 OCHOBHHX CKJIAJIOBHUX IHTEICKTYaJIbHOI'O KamiTany mignpueMmcrsa. Tak, M.AGOac,
Y.Apmctponr, B.I'. Aynorop, JL.Ensincon, I'.Kanmnan, M.C.Menoyn, I1.X. CaniBan, .Cenr-OHnKX,
T.A. Crroapt [1; 14; 18; 26; 30] BusHauaroth KiieHTchkuil Karmitan (CC) CKIQJIOBOIO IHTENEKTYyalbHOTO, a
C.Acani, H.bonric, Ix.Bogak, A.I'paiikoBcbka, E.Intpamatipot, I1.0. [Tabnoc, C.I1aiik, M.I". Paccem, M.Pooc,
A.Cpisixok, K.Crimn, JI.®epuctpom, 10.Xyxramaki [3; 9; 15; 24; 25; 29; 31; 33] BHOKPEMIIIOIOTh Y HOro
CTPYKTYpi camMe peJAIiHHNN KamiTal.

Jymka mpo Tte, mo kiieHTchkuit kamitan (CC) € CKIIagoBOIO PENSIIIHOTO KammiTaly MiATPUMYEThCS B
po6orax C.Acaxi, C.Aypeni, H.BonTica, A.I'paiikoBcekoi A.Uxana, U.-H. Lenra [3; 4; 9; 10; 15]. Ane oxpemi

48



ISSN 1994-1749. 2018. Bun. 1 (39).
TIpobremu meopii ma Memooono2ii Oyxeanmepcbko20 00Ky, KOHMPOJIO L AHAIZY

nociigauky [5; 16; 23; 25] oTOTOXHIOIOTH TEpMiHM persuiiHuK Kamitan i kimientcbkuit xamitan (CC), mo
MOXHa TMOSICHUTU TUM, IO IPOIEC PO3BUTKY KiieHTChbKOro Karitaixy (CC) cympoBOIKYETHCS PO3LIMPEHHIM
HOro MeX — BiJl BiTHOCHH, IO CTOCYIOTHCS KIIIEHTIB MiANPHEMCTBA, JI0 BIIHOCHH 3 yciMa HOro cTeiikxoaepamMmu
(puc. 2).

4 N\

PensimiitHuii kamiTan s cucTeMa BiJHOCUH 3 yCiMa CTEHKXOJIepaMH ITiIITPUEMCTBA
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Bionocunu 3 knienmamu
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Puc. 2. loacuenns pienocmi mepminie «persyiunuii Kanimany i « KIEHMCbKUU Kanimai 6 WupoKOMY PO3YMIHHI»

Tak, I1.X. CanmiBaH NpOIOHY€E KalliTall, II0 YTBOPIOETHCSA Ha 0a3i BITHOCHH 3 yciMa CTEHKXOIIepamw,
Has3uBaTH creiikxosaepebkuM (anri. stakeholder capital), o oxorutoe i kmienterkuit kamitan (CC) [32, c. 78].
Amnarnoriuni orysinu i B P.O. Meiicona ta FO.M. Arnre, sKki 3a3Ha4aroTh, oo KirieHTChKui Kamitan (CC) — kparie
HAa3MBATH «CTCHKXOJACPCHKAM KaIliTalioM» — II¢ BapTICTh BIHOCHH IiJNPUEMCTBA, BCTAHOBICHUX 3 KITI€HTAMHU,
MocTavalbHUKAaMH Ta iHIIAMU cTeiikxonnepamu [21, c. 141]. To6To, cTeiikX0omaepchKuil Kamitai — Iie 1Mo CYTi Te
kK came, 1o 1 kiieHTcbkud Kamitan (CC), TiAbKM 3 INUPIIMMH ITOBHOBXCHHSIMH, IO OXOIUTIOIOTH BCIX
CTEHKXOJIAEPIB NIANPUEMCTBA 1 BITHOCHHU 3 HUMHU.

OTxe, TEHJCHLIS PO3BUTKY MOHATTS KiieHTchbkoro kamitany (CC) Bix opieHTamii TiNbKHM Ha KIIEHTIB 1
BIIHOCHHM 3 HHMMH JIO 30CEpe/DKCHHs yBard Ha BCIX CTEHKXoJuepax MiANPUEMCTBA 3YMOBHJA MOSBY
KIIEHTCBKOTO KamliTaly B INMPOKOMY pO3yMiHHI. 3po3yMino, o B pemsigiiiHoMy Kamitani (abo
CTEHKXOJIIEPCHKOMY, a00 KIIIEHTCHKOMY B HIMPOKOMY PO3YMiHHI) OCHOBHY poJib OyIyTh BiJirpaBaTh KIIEHTH i
BIJIHOCHHH 3 HHMH, aJDKE caMe BOHHM 3a0€3IeYyIOTh IPOLIOBI IOTOKU AJS MiANPHUEMCTBA, TUM CaMHM JAIOYH
HOMY MOJKIIMBICTD JOCATATH IOCTABJICHUX 3aBJaHb Yepe3 MOCHICHHS KOHKYPCHTHHX IMO3WLIH Ha PHUHKY Ta
OTpPUMAaHHS BiONOBITHUX e(eKTiB (MpUOYTOK, 3pOCTaHHS PHHKOBOI BapTOCTi, 3ay4CeHHS IHBECTHIIH TOIIO).
TeopeTudHi AOCTiIKEHHS B JAHOMY HAIpsIMi Jalld 3MOTY 3pO3YMITH, MO 00’€KTaMH YIPABIiHHS KITi€HTCHKAM
KaIliTaloM MiANMPUEMCTBA MarOTh OYTH HE TUIBKHM KIEHTH, ale 1 1HII CTeWKXOJAEpH, SKi BIUIMBAIOTH Ha
KJIIIEHTCHKY JIOSIIbHICTD, KIIEHTChKY 0a3y, KaHaiu 30yTy, pemyTallito, iMi/pK TOIIO.

Kaienrcbkuii kanitana (CC) VS Kaienrcskuii kanitan (CE). Ilepumuii TepMiH — TBOpIHHS TOCIIJHUKIB
iHTenekTyanpsHoro kamitany mignpuemcrsa (H.bontic, XK. [laddi, JL.Ensincon, M.C. Menoys, I1.X. CaniBan,
10.Cenr-Onx, T.A. CrroapT Ta iHIII), APYTUi — pe3yNbTaT JOCHIIIKEHb BUYCHHUX, 110 OCHOBHY yBary NpUAiIsLIA
nuTaHHM edekrtuBHoro ynpasiinHs mapketunrom (P.C. Brer6epr, JIx.E. [leiiron, B.A. 3aiiramn, K.H. Jlemon,
P.T. Pacr Ta inmi). IIpono3urii CHHOHIMIYHO BUKOPUCTOBYBATH 11i MOHATTS 3HAXOJMMO Y TaKUX JOCIIIHHUKIB SIK
M.A. Kpy, ILP. Kienmopdep [11, c. 296], I'. Maxamkan [20, c. 48], A.Meiiep, X.Illtopmep [22, c. 144],
B.Cakanayckac, JI.Kpukciyniene [27, c. 91], aje iCHYIOTh i AYMKH IIOJO Pi3HOTO CYTHICHOTO HAITOBHCHHS
JOCTIKYBAaHUX TEPMiHIB.

Tak, A. Uxan, Y.-H. Lenr [10, c. 257] po3rsaatots kiientcbkuii kamitan (CE) B poni mocepeanuka Mix
JUSIMA MapKeTHUHTY B3aeMOBigHOCHH i kiienTchkuM kamitanoM (CC). 3i cBoro 6oky XK. [daddi Haromomye, 1o
3poctanHs kiientcbkoro kamitany (CE) — me romoBua mera kiieHtchkoro kamitany (CC), 1m0 0oXoruiroe
BiAMOBIMHI mpomecH, iHCTpymeHTH Ta metomuku [13, c. 11]. fk 3a3Hayanocs BHIle, aBTOPH OTOTOXKHIOKOThH
kiieHTepkuit kanitan (CE) 3 BapTiCTIO )KUTTEBOTO LUKITY KIIIEHTA, HOTO PHUOYTKOBICTIO ISl MiJIIPHEMCTBA.

Otmxe, OOTPYHTOBAaHHM BHCHOBKOM IPOBEICHOTO MOPIBHSAHHS € Te, M0 KiieHTchKuii Kamitan (CC) — e
MOHATTS, IO OXOIUTIOE Pi3HI MOJAET PO3paxyHKy KiJTbKICHOTO CBOTO BHPaKEHHS, OJHIEI0 3 AKHX € MOJIEINb
wiiertcbkoro kamitany (CE).

IIpoBeneHuit aHami3 MOTJSAIB BYCHHX [O3BOJSE BHSBHTH ICHYHOUI BIIMIHHOCTI MK MOHATTSIMHU
«peIsIiiHAN KamiTamy, «kiaieaTchkuit kamitam» (CC) 1 «kirientchkuit kamitam» (CE) (tadum. 1).
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Tabauys 1

Hopisusanns mepminie «pensyitinui kanimany, «kaienmeokuti kanimany (CC) i «xaienmevkuii kanimany (CE)

Pensiuiiinuit KamiTan
(kmienarcekuii  Kamitan B | Kiienrebkuii kamitaa (CC) Kuienrebkuii kamitan (CE)
IIMPOKOMY PO3YMiHHI)
Busnauenns Cxianosa CxitaioBa persmiifHOTo KariTary - IToxa3nuk KIIIEHTCBKOTO
IHTENIEKTyaIbHOTO karitany (CC)
KaIliTany
O06’exT BigHocuaun 1 3B’s3ku B | BigHocuHm 1 3B’s3kM B ymoBax | [Ipubyrox  Bim  BigHOCHH 3
YMOBaX PHHKY PHHKY KITi€HTaMU
YyacHukH [MignpuemctBo 1 #oro | [liampuemcTBO 1 fi0ro KIIiEHTH HasBHi 1 HOTeHIIHHI KTi€HTH
CTeHKXOIepu
IToxa3nuku Bapirorors  3a  BuAamu | 3arampHa  KUIBKICTH  KIi€HTIB, | [HauBimyanbHa BapTiCTh
CTCHKXOJIIEPIB KIJTBKICTD HOBHX KJIEHTIB, | KUTTEBOIO LUKITY KJI€HTA,
KUIBKICTh ~ BTpau€HHMX  KJI€HTIB, | CepeOHS  BapTICTh  JKUTTEBOTO
MUTOMa Bara IMOCTIHHMX KII€HTIB, | LUKIY KJIIE€HTA, CTaTUYHUI
MpUOYTKOBICTh KJII€HTA, BUTPATH | KIIEHTCHKHH KamiTalsl, JMHAMiYHHN
Ha 3aly4eHHS OJHOTO KI€HTa, | KIIEHTCHKHUH KariTa,
BUTpATH Ha YTPUMAaHHS KIII€HTIB €JIaCTHYHICTD KIIIEHTCBKOTO
KaliTally, BHECOK KIi€HTCHKOTO
KaIiTany

Tobto, pensuiiinuii kamitan i kiienTebkuit kamitan (CC) — e HeBiquyTHI aKTUBH MiAMPUEMCTBA, HATOMICTb

wirientrcekuit kamitan (CE) — me pospaxyHkoBa Mojenb. ToMy OTOTOXHIOBATH [aHi TEPMIHH € HE 30BCIM
KOPEKTHUM B JOCIIJDKCHHSX, CIPIMOBAHUX Ha PO3YMIiHHS BIUIMBY KJIIEHTCBKOI CKJIaJ0BOI iHTENCKTYaJIbHOTO
KaIriTamy MiIIpHeEMCTBA Ha acleKTH WOTO MiSIBPHOCTI, B TOMY YHCII NPH aHali3i HOTO BIUIMBY Ha PUHKOBY
BapTICTh MiIPUEMCTBA.

Miciie 1 mianopsAKOBaHICTh KJIIEHTCHKOIO KamiTaay MiANMPHEMCTBA MPECTABICHO HA PUCYHKY 3.

Vs

IHTEJIEKTY AJIbHUM KATIITAJI MIAPUEMCTBA

, - = = = - =
Jloacekuii kamitau Pensiniiinumii kamitan CTpykTypHHUii KaniTaua
\ (amra. relational capital) —
p HelémquHHM aKTHB, IO N
oot oo YOCOOJIFOETBCS B CYKYITHOCTI Buympiwni
OBHIWHI BIOHOCUHU _  BIIHOCHH 3 yCIMa BIOHOCUHU
L CTEUKXOJJIEpaMH IMTiANPHEMCTBA )
= -
4 )
Kaienrcbkuii kamitan (anri. customer capital) — HeBiguyTHH aKTHB,
10 YOCOOJIIOETHCS B CYKYITHOCTI BITHOCHH 3 yCiMa KJTIEHTaAMHU ITi{IPUEMCTBA
. J
4 =~ Tunaiami )
- . . ) uHamiuHul
Cmamucmuunui KiieHTchbKuii kamiTan 1i0xi0 BDAXOBVE
nioxio BpPaxoBYe i P Y
: (amra. customer equity) — moka3HUK, 110 BCIX HASBHMX i
BCIX HAABHHUX JIOPIBHIOE CyMapHiil BApTOCTI )KUTTEBUX MaiiByTHIX
KJIII€HTIB LUKJIIB BCIX KJIIEHTIB MiIMPUEMCTBA, KITI€HTIB
- Ta BifjoOpaxae piBeHb
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NpUOYTKOBOCTI KIIIEHTIB

~_ >

BapricTh kuTTEBOr0 HUKJY KJieHTa (anri. customer lifetime value, CLV) —
MIPOTHO3HUH MOKA3HHUK, IO JOPIBHIOE Pi3HHUII MIXK JJOXOIOM,
110 MPUHECE KIIEHT, 1 BIMOBIAHUMH BUTpaTaMH MiIIPHUEMCTBA

Puc. 3. Micye i nionopsiokoganicms KIi€eHmMCbKO20 KANIMALY
8 cucmemi iIHMeNeKMyaIbHO20 Kanimaiy nionpuemcmed
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3a MMPOTOI0 OXOIUIEHHS Ha pHC. 3 NPEACTaBICHA MiANOPSIIKOBAHICTD JIOCHIPKYBaHMX TEPMIHIB!
peIsILiiHUN KamiTal, M0 BXOJUTh A0 CKJIAAY iHTeleKTyanbHoro; kiieHTchbkuid kamitan (CC), mo BXoauTh 10
CKIany pemsiuiitnoro; kiientebkuit kamitan (CE), mo € momenio po3paxyHKy kiieHTcbkoro kamitaiy (CC).

Jns  BITYM3HSHHMX MIANPHEMCTB TIPONOHYEMO BHKOPHUCTOBYBATHM TEPMIHM «KIJIIEHTCHKMH KariTam)
(HeBIIYYTHI aKTHBH, 10 CTBOPIOIOTHCS 3aBISIKM BITHOCHUHAM 1 3B’SI3KaM 3 KII€HTaMH) Ta «KJII€EHTCHKHUI KamiTai B
IUPOKOMY PO3YMiHHI» (HEBIAUYTHI aKTHBH, IO CTBOPIOIOTHCS 3aBASKH BITZHOCHHAM 1 3B’s3KaM 3 yciMa
cTeiikxomaepaMu mmianpueMcTBa). CTeHKxonaepchkuil abo persmiiHui KamiTaa BBa)XKa€EMO CHHOHIMAMH 10
MOHATTSI KJIIEHTCHKOTO KaIliTaly B IIMPOKOMY PO3YMiHHI.

BucHOBKHM Ta mepcrneKkTUBH MOJATBIUINX A0CTiAKeHb. AHAI3 aHTJIOMOBHHX BapiaHTIB Ha3B KaIliTaly, IO
CTBOPIOETHCS 3aBASKM BIJHOCHHAM 1 3B’sI3KaM 3 KJII€HTaMH IiJIPHEMCTBA, O3BOJIHB BUSIBUTH TPH OCHOBHHX
Buan: 1) Pemsmidinmit xamitan («relational capital») sk ckiramoBa IHTENEKTYaIbHOTO KAIliTaly Ma€ HEBITIYTHY
OPHUPOY Ta CTBOPIOETHCS 3aB/SIKK BiTHOCHHAM MiINPUEMCTBA 3 yciMa CBOIMH cTeiikxonaepamu; 2) KiieHTchkuit
kamitan («customer capital») sk cknamoBa peNALIMHONO KamiTamy IMiANPUEMCTBA TAKOK Ma€ HEBIIUYTHY
OpPUPOAY Ta 3aBASYY€E BiJHOCHHAM i 3B’s3KaM 3 KiieHTamu; 3) KimieHtchkuil kamitan («customer equity») sk
PO3paxyHKOBY MOZENb KamiTaly KII€HTIB, 10 0a3yeThCsi Ha MOKA3HUKY BapTOCTI JKUTTEBOTO LUKy KII€HTa
(customer lifetime value).

[Tpn aHanizi BIIMBY KII€HTCHKOI CKJIAIOBOI 1HTEJEKTYaJIbHOTO KalliTally MiJINPUEMCTBA Ha Di3HI acleKTH
HOTo MisTTPHOCTI CITiJ] BPaXOBYBAaTH iCHYIOWi BiJMiHHOCTI M)XK HUIMHU Ta KOHTEKCT, B PaAMKaxX SIKOTO BiZOyBaloch
(opMyBaHHS Takoro MOHATTS. B Xomi cBOro pO3BUTKY MOHATTA KIIEHTCHKOTO KalliTady PO3IIMPHIOCH Bil
opi€HTaIil Ha BIIHOCHHHU 3 KII€HTAMH IO Opi€HTamii Ha BCIX CTEHKXOJNIEpiB MiANMPHEMCTBA, THM CaMUM,
3YMOBHBIIH IIOSIBY HOBOTO HOHATTSA — KII€HTCHKOIO KamiTaly B IOMPOKOMY PO3YMiHHI, SIKMH Ha CBHOTOAHI
JOOCTHAKY Ha3MBAIOTh peNSIUiHHUM a00 CTEHKXONIepPChKMM KamiTajgoM mimnpuemctBa. OCHOBHUMH
€JIEMEHTaMH KIIIEHTCHKOTO KalliTajly B IIUPOKOMY PO3YMiHHI BHCTYINAIOTh KJIEHTH 1 BIIHOCUHU 3 HUMH, ajKe
caMe BOHHM 3a0e3MeuyOTh I'€HEPYBAHHS TPOIIOBUX IMOTOKIB IiAMPUEMCTBA, HAIAI0OUH MOXJIMBICTH JOCATATH
MOCTABJICHUX 3aBAaHb Yepe3 MOCWICHHs KOHKYPEHTHUX IO3MIIIl Ha PUHKY Ta OTPUMaHHS BiJIOBIIHUX €(EeKTIB
(npuOyTOK, 3pOCTaHHs PUHKOBOT BApPTOCTI, 3aIy4EeHHS TOJATKOBHX 1HBECTHUIIIH TOILO).
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